


About David

David Macchia is an author, entrepreneur, public speaker and L.P. inventor whose work is centered on improving Americans’ retirement security.
A leading figure in the field of retirement income planning, David is founder of Wealth2k Inc, the nation’s leading provider of advisor-centric
income planning solutions. He is the creative force behind the popular income planning solution, The Income for Life Model® as well as the
Constrained Investor® income planning framework.

David’s most recent retirement innovation is Defined Benefit Investor™, is a patent pending technology application that transforms any vehicle
accepting systematic deposits into a personal, defined benefit pension. Three sub variants- Defined Benefit Life™, Defined Benefit Annuity™
and Defined Benefit 401 (k)™ relate to the type of vehicle used to fund the personal defined benefit plan.

David writes frequently about retirement income planning and macroeconomics. His articles have appeared in numerous publications including
Advisor Perspectives, Financial Planning, Research Magazine, Retirement Income Journal, Think Advisor, Financial Advisor Magazine,
Insurance News Net, and Retirement Investor. He is the author of two consumer finance books, Lucky Retiree and Constrained Investor: How to
Awoid a Devastated Retirement.

An accomplished public speaker, David has delivered dozens of keynote addresses for organizations including the Financial Planning
Association, Retirement Income Industry Association, Pershing, Bank Insurance and Securities Association, National Association for
Fixed Annuities, LIMRA, SRI, and the Insured Retirement Institute.

David earned an MBA, with Honors, from Boston University Questrom School of Business. He holds the RMA and CBBF professional
designations.



Recent Articles on Defined Benefit Investor

Think Advisor
 "How to Cure What Ails Indexed Universal Life” Go

401(k) Specialist
« "“AVision for 401(k): Solving America’s Retirement Crisis” Go

Advisor Perspectives

« “"How RIAs Could Help Solve America’s Retirement Income Crisis” Go

Financial Advisor Magazine

« “A New Way to Create Pensions Out of Life Insurance” Go


https://www.thinkadvisor.com/2025/03/25/how-to-cure-what-ails-indexed-universal-life/
https://www.nxtbook.com/401kspecialist/401k/401k-specialist-issue-1-2025/index.php#/p/36
https://www.advisorperspectives.com/articles/2025/02/18/rias-could-solve-americas-retirement-income-crisis
https://www.fa-mag.com/news/enter-a-new-world-of-life-insurance-81446.html?section=40

Oldest articles appear first

The Trial of Ken Fisher for Crimes Against Annuities *  Go
Don't Believe in the “"Safe Withdrawal Rate” Go

How to Plan Income for a Constrained Investor®  Go

The Income Annuity: The Constrained Investor's Life Jacket Go

2025: The "Post Ken Fisher” World of Annuities Go /\ ADVISOR
Why RIAs Are Going to Lose in Retirement Income  Go \/ P E RS P ECT I VES

Why Critics of Bucketing Strategies are wrong Go

The “Impossible” Scenario That Threatens Retirees Go

Man, You've Got This! Or Maybe Not GO

How The Fed Is Saving Money Market Funds _Go

When Capitalism Died, And How Creditism Replaced It Go

When Advisors Violate Their Fiduciary Duty Go

Resolving the Conflicting Demand Of The Optimistic Pessimist go

*Advisor Perspectives most read article in 2022


https://www.advisorperspectives.com/articles/2022/02/09/the-trial-of-ken-fisher-for-crimes-against-annuities
https://www.advisorperspectives.com/articles/2022/05/20/dont-believe-in-the-safe-withdrawal-rate
https://www.advisorperspectives.com/articles/2022/04/01/how-to-plan-retirement-income-for-a-constrained-investor
https://www.advisorperspectives.com/articles/2022/04/29/the-income-annuity-is-the-constrained-investors-life-jacket
https://www.advisorperspectives.com/articles/2022/03/21/2025-the-post-ken-fisher-world-of-annuities
https://www.advisorperspectives.com/articles/2022/03/09/why-rias-are-going-to-lose-in-retirement-income-planning
https://www.advisorperspectives.com/articles/2022/02/18/why-critics-of-bucketing-strategies-are-wrong
https://www.advisorperspectives.com/articles/2022/01/28/the-impossible-scenario-that-threatens-retirees
https://www.advisorperspectives.com/articles/2022/01/20/man-youve-got-this-or-maybe-not
https://www.advisorperspectives.com/articles/2022/01/11/how-the-fed-is-saving-money-market-funds?utm_source=boomtrain&utm_medium=email&utm_campaign&utm_content&utm_term&bt_ee=lebwyyY1ljfQMpyDGoM3ruvIyUVzPvPj2ey%2Brh8WKMZ8InHhsoJP0APO2m%2Fx1fSY&bt_ts=1641985312618
https://www.advisorperspectives.com/articles/2021/12/21/when-capitalism-died-and-how-creditism-replaced-it
https://www.advisorperspectives.com/articles/2021/12/14/when-advisors-violate-their-fiduciary-duty
https://www.advisorperspectives.com/articles/2021/12/06/resolving-the-conflicting-demands-of-the-optimistic-pessimist

There Is No "Safe Withdrawal Rate” Go
The Emperor of All Risks  Go

Prepare for the Destruction of $34 trillion in the Coming
Months Go

Quotables by Notables on the Subject of Annuities Go

The Price the U.S. Will Pay for Faster Recovery Go

Longevicide Will Erode Clients and Assets Go

How a Nasty Exchange on LinkedIn Led to a New Non-Profit Go
Plan for More Wealth Destruction Go

Will RIAs be Liable for Failed Retirement Income Planning? Go
The Fiction of Safe Withdrawal Rates Go

How to Attract New Clients with Self-Developed Videos Go
When Failure Comes Unexpectedly to a Man Go

Annuity, Never! Go

The Keto Annuity and the Future of Financial Planning Go

The Year 2030: My Conversations with ChatRET Clients Go
Why Ai is a Mortal Threat to Financial Advisors Go

A Bold New Choice for Retirement Security (Part One) Go



https://www.advisorperspectives.com/articles/2021/11/30/there-is-no-safe-withdrawal-rate
https://www.advisorperspectives.com/articles/2022/06/21/the-emperor-of-all-risks
https://www.advisorperspectives.com/articles/2022/07/22/prepare-for-the-destruction-of-34-trillion-in-the-coming-months
https://www.advisorperspectives.com/articles/2022/08/30/quotables-by-notables-on-the-subject-of-annuities
https://www.advisorperspectives.com/articles/2022/09/23/the-price-the-u-s-will-pay-for-faster-recovery
https://www.advisorperspectives.com/articles/2022/10/17/longevicide-will-erode-clients-and-assets
https://www.advisorperspectives.com/articles/2022/11/14/how-a-nasty-exchange-on-linkedin-led-to-a-new-non-profit
https://www.advisorperspectives.com/articles/2023/01/10/plan-for-more-wealth-destruction
https://www.advisorperspectives.com/articles/2023/01/17/will-rias-be-liable-for-failed-retirement-income-planning
https://www.advisorperspectives.com/articles/2023/01/31/the-fiction-of-safe-withdrawal-rates
https://www.advisorperspectives.com/articles/2023/02/14/how-to-attract-new-clients-with-self-developed-videos
https://www.advisorperspectives.com/articles/2023/02/27/when-failure-comes-unexpectedly-to-a-man
https://www.advisorperspectives.com/articles/2023/03/21/annuity-never
https://www.advisorperspectives.com/articles/2023/04/17/the-keto-annuity-and-the-future-of-financial-planning
https://www.advisorperspectives.com/articles/2023/06/09/insurance-wirehouse-marketing-chatret-clients
https://www.advisorperspectives.com/articles/2023/10/10/ai-poses-mortal-threat-financial-advisors
https://www.advisorperspectives.com/articles/2024/02/15/ria-life-insurance-strategy-retirement-security

FINANCIAL ADVISOR

Oldest articles appear first

Do Advisors Breach fiduciary Duty When They Refuse to Recommend Annuities
Retirement Timing Risk and the Constrained Investor Go

Planning for Impossible Outcomes Go

Why Widows Fire 70% of Male Advisors  Go

The Soaring Dollar is Crashing Commodities—Go

Why Monte Carlo Simulations For Retirement Income Should Be Banned Go
The Bridge Women Will Cross. And Men Will Jump Off Of Go

A Story of How Male Dominance Will End Go

How to Avoid Alienating Women Go

A Bold New Choice for Retirement Security Go

How Insurance Agents Can Ascend Under The New DOL Rule GO


https://www.fa-mag.com/news/do-advisors-breach-fiduciary-duty-when-they-fail-to-recommend-annuities-66041.html
https://www.fa-mag.com/news/it-s-time-for-all-to-attend-the-constrained-investor-rally-66355.html?section=40
https://www.fa-mag.com/news/planning-for-impossible-outcomes-65785.html?section=3
https://www.fa-mag.com/news/why-widows-fire-70--of-male-advisors-68207.html?section=40&page=5
https://www.fa-mag.com/news/the-soaring-dollar-is-crashing-commodities-68873.html?section=68
https://www.fa-mag.com/news/why-monte-carlo-simulations-for-retirement-income-should-be-banned-71909.html?section=40
https://www.fa-mag.com/news/the-bridge-women-will-cross--and-men-will-jump-off-of-72127.html?section=40
https://www.fa-mag.com/news/a-story-of-the-end-of-male-dominance-72293.html?section=40
https://www.fa-mag.com/news/how-to-avoid-alienating-women-clients-72370.html?section=40
https://www.fa-mag.com/news/a-bold-new-choice-for-retirement-security-76967.html?section=40
https://www.fa-mag.com/news/how-insurance-agents-can-ascend-under-the-new-dol-rule-77541.html?section=40

FINANCIAL ADVISOR

Oldest articles appear first

Why All Financial Professionals Should Support the Overturning of the DOL's Fiduciary
Rule Go

The Trial of the Fiduciary Rule for Crimes Against the Fiduciary Rule Go


https://www.fa-mag.com/news/why-all-financial-professionals-should-support-the-overturning-of-the-dol-s-fiduciary-rule-77833.html?section=40
https://www.fa-mag.com/news/the-trial-of-the-fiduciary-rule-for-crimes-against-the-fiduciary-rule-77989.html

ThinkAdvisor

Investment Advisor Audience

RIAs Must Pivot or Face Certain Decline Go

Here's the Price Advisors Will Pay If They Don’t Treat These Clients Better Go

Could This Income Planning Software Keep Widows From Firing Their
Advisors? Go


https://www.thinkadvisor.com/2022/03/20/rias-must-pivot-or-face-certain-decline-david-macchia/
https://www.thinkadvisor.com/2023/05/11/could-this-income-planning-software-keep-widows-from-firing-their-advisors/
https://www.thinkadvisor.com/2023/03/27/heres-the-price-advisors-will-pay-if-they-dont-treat-these-clients-better/

3Wea|th
@ Management.com

» The Tragic Politicization of Annuities Go


https://www.wealthmanagement.com/retirement-planning/tragic-politicization-annuities

RETIREMENT
INVESTOR.IO

Consumer Audience

* Thelncome Annuity is the Constrained Investor’s Life Jacket GO
 How To Think About Annuities GO

« The Fedis Preventing Negative Interest Rates, and Keeping Money Market Funds Viable
Go

* How the U.S. Abandoned Capitalism and What Took lts Place GO
* The ldeal Income Strategy for the Optimistic Pessimist Go

« Don't Believe in the “Safe Withdrawal Rate” Go

 ForRetirees It's About Your Income, Not Your Wealth Go

*  What ROl means or should-mean to retirees go

* Plan for key risksin retirementif you're a constrained investor Go


https://wealthpop.com/the-income-annuity-is-the-constrained-investors-life-jacket/
https://wealthpop.com/how-to-think-about-annuities/
https://wealthpop.com/the-fed-is-preventing-negative-interest-rates-and-keeping-money-market-funds-viable/
https://wealthpop.com/how-the-u-s-abandoned-capitalism-and-what-took-its-place/
https://wealthpop.com/the-ideal-income-strategy-for-the-optimistic-pessimist/
https://wealthpop.com/dont-believe-in-the-safe-withdrawal-rate/
https://wealthpop.com/for-retirees-its-about-your-income-not-your-wealth/
https://wealthpop.com/retirement-income-planning-what-roi-means-or-should-mean-to-retirees/
https://wealthpop.com/plan-for-key-risks-in-retirement-if-youre-a-constrained-investor/

INSURANCE
NEWSNET

Insurance Advisor Audience

«  Why We Must Join Together To Launch A Bold New Era Of Annuity Sales Growth
Go

» Serving the Constrained Investor - with David Macchia GO

*  Commentary: Why Monte Carlo simulations can sell retirement investors shortGo


https://insurancenewsnet.com/innarticle/commentary-why-we-must-join-together-to-launch-a-bold-new-era-of-annuity-sales-growth
https://insurancenewsnet.com/innarticle/serving-the-constrained-investor-with-david-macchia
https://insurancenewsnet.com/innarticle/commentary-why-monte-carlo-simulations-can-sell-retirement-investors-short
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